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Q1. The intentions of sales person judged by consumer directly affect the buying decision of the consumer. You are supposed to provide two arguments in the favor of the above mentioned statement while applying attribution theory. 2.5 marks for each argument 
Q2. Mr.Ali is opening the men fashion cloths outlets and he want to segment the market, define the four selfs,and also which is best strategy to segment the above market which self will be appropriate for Mr.Ali
Q3. Personality and two schools of thought Sigmund Freud and the one's criticized it. We were tow define and critically evaluate and analyze these two school of thought
Q4.. Traditional media vs modern media effect in Pakistani context and how we can change the attitude of traditional media follower towards Modern media.

